MamaTka: MeToabl obydeHnsa nponakam - B2B Sales

KopoTkasa namaTka 4719 NOArOTOBKU pa3rosopa.

Heyna4Ho

PoneBble Urpbl, 3TO NPOCTO
BeceJsio, HO He 04eHb MoJIe3Ho
ONA peasnbHbIX COeNoK.

Hy>XHO cpa3y TPeHUPOBaTb
BECb LINKJI CAEJIKN LIeSINKOM,
4YTOObI BUAETH MOJIHYIO
KapTUHY.

MeHepn)xkep cam 3HaeT CBOU
ownbKN ny4ile BCeX,
obpaTHas CBA3b €My He
HY>XHa.

BupaeoaHanns Hy>xeH TOJIbKO
ANs TOro, 4Tobbl MOCMeATbCSA
Hag HeydayHbIMU Kagpamu
COTPYZLHMKOB.

PaboTa B rpynnax
b6ecnonesHa, Tak Kak
B2B-nponaxku, 3T0 BCErga
nHanBuayanbHasa paboTa
MeHexepa C KJIMEHTOM.

Cumynsiuum, 3To NPOCTo Urpa
Ha AEHbIW, OHW He yyaT
cTpaTermyeckomy
MbILLJIEHMIO.

Kencbl MOXXHO 4nTaTb
6eckoHe4Ho, NpeBpallaTb UX
B Urpbl He o6A3aTenbLHO,
rnaBHOE, MOHATbL TEOPULO.

Ccbinku: CtaTtbsa - TpeHnpoBka 1

Ny4yuwe

PoneBble Urpbl MO3BOASAIOT
cMoaenupoBaTb Ananor B 6esonacHom
cpene, roe owmnbka He NPUBOAUT K
rnoTepe KoOHTpakTa.

MonbiTKa CMOAEMPOBaTb BECh MYThb
KJIMEeHTa B 04HOM YMpa>KHEHUM YacTo
NPUBOAMT K MOBEPXHOCTHOCTY U NoTepe
¢okyca Ha geTansax.

YenoBeveckas naMsaTb n3bupaTesibHa: Mbl
CKJIOHHbI 3aMOMUHAaTb TO, YTO XOTeNN
CKa3aTb, @ He TO, 4YTO AENCTBUTENbHO
NPOU3HECN.

9T0 nepeBoanT obcyxaeHune ns
MJOCKOCTN CY6BbEKTUBHbIX OLLYLLEHUN B
NJI0OCKOCTb HabntoaaeMbixX haKTOB.

B B2B-npoga>kax ycnex peako 3aBuUCUT
OT MOHOJIOra NpoAasLa; Yalle oH
onpepensieTcs cnocobHOCTbIO BECTHU
Avanor n gorosapmBaTbCs C
BHYTPEHHUMU CTeNnKxongepamu.

Bn3Hec-cMMynsaums NocTpoeHa Ha
ncronb3oBaHUM Kpyra Konba «obyyeHune
Yyepes onbIT», CBA3bIBAA AENCTBUSA C
LONrOCPOYHBIMU (PUHAHCOBBLIMU
nocnenCcTBUAMMN.

Mepexon OT aHa/M3a KENCOB K UFPOBbLIM
mogensm obecneymBaeT rinybokoe
YyCBOEHME HaBblKOB, 3aKpbiBasi paspbIB
MEeXAY «3HaHWEM» N «YMEHWNEM AeNnaTb».

Moyemy

Bad-pennuka obecueHnBaeT
MEeTOo[, UTHOPUpPYS ero
rNaBHYO QYHKUNUIO,
6e30MacHoOCTb "
BO3MO)XHOCTb olwnbaTbCs.
Good-pensinka TO4YHO
LUNTMPYET TEKCT O KJIIOHYEBOM
npenMyLlecTse MeToga.

Bad-pennnka npotnsopeynt
NpUHLMNY cneunanmsaumnm
3Tanos. Good-pennuka
06BbACHAET pUckK
NOBEPXHOCTHOCTW Npu
MoMbITKE OXBaTUTb BCE
Cpasy, Kak yKa3aHo B
TekcTe.

Bad-pennuka oTpuuaeT
KOTHUTUBHbIE UCKAXXEHNS.
Good-penvka ncnosnb3syeT
apryMeHT 13 pa3gena npo
BMIE0aHaNN3 O TOM, NoYemy
camoolLyLleHNe HEHaLEeXHO
6e3 06 LEKTUBHBIX AAHHbIX.

Bad-pennuka cHmxaeT
LLEHHOCTb MHCTPYMEHTa 40
pa3BJieKaTeNbHOr0 ypOBHS.
Good-pennaunka
rnonyepkueaeT
ONarHoCTUYEeCKyo posib
BUOEOaHan3a B
yCTpaHeHunn
cybbekTuBHOCTN.

Bad-pennuka urHopupyet
CJIOXKHOCTb CTPYKTYpbI
MPUHATUA peweHnii B B2B.
Good-pennuKka ykasbiBaeT
Ha NepeHoC HaBbIKOB
rpynnoBon AMHaMWNKN Ha
paboTy co cTenkxongepamu
KJNeHTa.

Bad-pennuka ynpowiaeTt
cyTb meToaa. Good-pennuvka
CCblJlaeTca Ha
TeopeTuyeckyto 6asy (Umkn
Konba) n nepexog ot
TaKTUKU K
cTpaTervun/uHaHcam.

Bad-pennuka
OCTaHaB/IMBaAeTCs Ha dTane
Teopun. Good-pennuka
AKLEeHTUpYeT BHMMaHMe Ha
HeobxoaMMocCTun
NpPaKTUYECKOWN NMPoBEPKMU
rmnoTes 4yepes CUMyNALNIo
WIn nrpy.
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